30012 Ivy Glenn Drive
Suite 230
Laguna Niguel, CA 92677
www.libertyfinancial.com

PRSRT STD
U.S. Postage
PA I D
Irvine, CA
Permit #84

(888) 805-6267

Mortgage Finance News
“Others just lend money . . .we lend ourselves”

“Return Service Requested”

Let us worry about your loan, so you won’t
have to.
No secrets. No surprises.
Your best interest is our ONLY interest.

Ugh!

Kathy Brown
Direct
(949) 388-8880
E-Mail
kathyb@
libertyfinancial.com
Toll Free
(888) 805-6267
Fax
(949) 388-1478

(888) 80-LOANS

Licenses: BRE 00664763
NMLS ID 261494

Sellers do
things
that drive
buyers nuts!
When you’re buying a home, you’re nervous, stressed and
proud. What you don’t want to be is annoyed. Yet, again and again,
sellers do things that peeve potential buyers. From trying to limit
the ways a buyer can pay for the home to walking off with items
that are supposed to go with the house, sellers do (intentionally and
unintentionally) dozens of things that really drive buyers nuts. Here
are 6 of them.
Setting an unreasonable asking price
Many sellers don’t want to accept the fact that their home is
worth less than they paid, or what they thought it was worth.
Trying to limit financing
You may have noticed ads that read “cash or conventional
preferred.” Or the more flagrant version: “No FHA or VA.” Sometimes
the sellers (or their agents) simply mention it during the showing.
Becoming ‘offended’
You look at the asking price (which is a little high), study the
comparables and make a solid offer. And you’re met with ... silence.
continued inside
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Omitting or covering up flaws
From employing strategically placed carpets to
concealing unpleasant facts about the home, attempts at
deception drive buyers batty.
Playing mind games
What drives a buyer crazy? Falling in love with a
house that’s not really for sale. Or one that has problems
that a seller refuses to fix.
Stripping the house
The purchase transaction usually includes everything
physically attached to that house, like the toilets, drapes,
and chandeliers. But it doesn’t always work out that way.

Give personal information
over encrypted websites only.
Protect your passwords.
Don’t assume ads or emails
are from reputable companies.
Don’t overshare on social media.

The Best Ways to Save Tons of Money
on YOUR Home in 2021
Save buckets of cash by making simple changes around
your home, sweet home. Whether you live in a mansion or a
condo, homes consume a ton of expensive energy, whether
in the form of electricity, water or gas. Collectively these tiny
changes can add up to huge savings. Try a few or all to reap
the benefits of a fatter bank account in 2021.
Get an energy audit... Consider this a checkup for your
home: Many local utility companies offer energy audits (often for free).
Adjust your water heater... Most people set their water heaters on high. Lowering it by just 10
degrees Fahrenheit will save you from 3% to 5% on your hot water heating costs.
Swap your lightbulbs... Switching to low-energy lightbulbs is a quick and easy way to reduce
lighting costs.
Kill your home’s energy vampires... Those little lights all over your house that indicate printers
and chargers are on but not in use? They’re “energy vampires” sucking dollars out of your wallet, an
average of $165 a year for a typical U.S. household. The low-tech solution? Unplug these items before
bed, which will save you as much as 10% on your energy bill. The high-tech solution? Power cords
such as the Embertec Emberstrip AV (8 outlets, $79.99). or similiar device that will turn off equipment
when it senses they’re not in use.
Wash your clothes this way... Switch to cold water washes.
Cut the cord... Getting rid of cable and your landline will save you
about $100 a month. Keep the fast Internet you enjoy and consider
buying a device that lets you stream shows from your cellphone or
tablet to your TV.

Why refinance? There
are at least seven
reasons to refinance a
mortgage. You probably
can think of the first
one, to get a lower
mortgage rate. But low
rates are not the only
motive for refinancing
a home loan nowadays.
The following are good
reasons to consider a
new home loan

7 good
reasons
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mortgage
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Refi for a lower rate
Convert an ARM
Consolidate
two mortgages
Get a mortgage
on a paid-off house
Cash out to
consolidate debt
Cash out to buy
other property
Address family matters

5 Things to
Never Say
When Selling
a Home
It’s a lesson worth remembering: Home sellers need to watch what
they say to home buyers and their real estate agents. The phrases they say
sellers should never utter:
1. “Our house is in perfect condition.”
The home inspection may reveal otherwise, and, as a seller, you don’t
want to wind up putting your foot in your mouth. There simply is no such
thing as ‘perfect condition.’ Every house, whether it is brand new or a resale,
has something that needs to be fixed, adjusted, replaced, or improved upon.
2. “We’ve never had a problem with …”
Sellers need to be careful to not utter any fibs, even those that
seemingly are small, when selling their home. You’re setting yourself up for
potential liability. You may not even be aware of the problem at first, but it
could translate into an embarrassing moment upon inspection.
3. “It’s been on the market for …”
Sellers should never talk how long the home has been on the market
with potential buyers. The information is available on the home’s information
sheet for buyers to see for themselves. Sellers who wish to highlight this may
find buyers believing they can get it cheaper since it’s been on the market
longer or have buyers wonder what’s wrong with the home that has been
lingering.
4. “We spent a ton of money on X, Y, and Z.”
Sellers who think that just because they spent a ton of money on
some upgrade to the home, shouldn’t believe that upgrade will be so desired
by home buyers nor will it necessarily get them a ton of money back at
resale. The buyer doesn’t care whether you spent $10,000 or $100,000 on
your kitchen. They are only going to offer what they feel the home is worth in
relation to area comparable sales, their budget, or their needs and likes.
5. “I’m not taking less than X amount for my home.”
If you send a message that you are inflexible or not open to
negotiating, it may not invite buyers to even try to work out an acceptable
price and terms, as they will feel defeated from the start. Word may spread that
you have this sentiment as a seller, and people may start to avoid the house.
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